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HAWAII DENTAL ASSOCIATION

CONVENTION
REGISTRATION KIT

JANUARY 13 - 15, 2027

ALOHILANI RESORT WAIKIKI BEACH
HONOLULU, HI



CERTIFICATE &
DISCLAIMER

123rd Annual Convention and Exhibition
of the Hawaii Dental Association

January 13" - 15%, 2027
Alohilani Resort Waikiki Beach

Continuing Education Disclaimer

The Continuing Education Program of the Hawaii Dental Association is to provide
attendees with a rewarding continuing education experience. However, neither the
content of a course nor the use of specific products in lectures should be construed
as indicating endorsement or approval of the views presented or the products used
by the Hawaii Dental Association or by any of the respective subsidiaries. Speakers
are required to disclose to participants any financial, commercial or promotional
interest in a product or company that may influence their presentations; however,
the Hawaii Dental Association shall not be liable for a speaker’s failure to disclose
such interest. Please be advised that courses, speakers or scheduling may change
without notice.

Continuing Education Approval

HAWAII DENTAL ASSOCIATION
PAC E Nationally Approved PACE Program Provider for FAGD/MAGD credit.
ACADEMYof Approval does not imply acceptance by
GENERAL DENTISTRY any regulatory authority or AGD endorsement.
PROGRAM APPROVAL 10/01/2025 to 09/30/2027.
COOEAINYING T Provider ID# 219241




Aloha!

The Hawaii Dental Association is excited to host the premier
dental convention in the Pacific. We invite you to join us for a
unique and exclusive three-day meeting in Honolulu, Hawaii,
from Wednesday to Friday, January 13-15, 2027, at the
beachfront Alohilani Resort.

Continuing dental education sessions will be held by
prominent speakers to provide you with the most current
scientific and technological information pertaining to dentistry
today.

Exhibitors are ready to share with you new information,
products, and equipment. Complete details about the speakers,
meeting schedule and registration are included in this kit.

Mabhalo!
Calbert Lum, DDS Kim Nguyen, MSW
Chair, HDA Convention HDA Execm‘we D rector
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HDA Dental Education
Mission Statement

The mission of the Hawaii Dental
Association Dental Education
Program is to provide its members
excellent and affordable dental
continuing education in a collegial
atmosphere to aid in the
advancement and quality of care
for the people of Hawaii.

HDA Mission Statement

The Hawaii Dental Association 1s
dedicated to serving the
profession of dentistry and the
public of the State of Hawail.
The Association preserves the
integrity of the dental profession,
strengthens the doctor/patient
relationship, and promotes the
Principles of Ethics and Code of
Professional Conduct of the
American Dental Association.




HAWAII DENTAL

ASSOCIATION CONVENTION
ol w Glance
Ol regbtrion t o opent Pt a0

http://www.hawaiidentalassociation.net/continuing-education/hda-convention

NO REFUNDS AND NO CANCELLATIONS AFTER DECEMBER 15th.

Space 1s extremely limited; registration closes on December 15th or until
capacity is reached. There will be no on-site registration.

EVENT LOCATION

The Hawaii Dental Association Convention & Exhibition 2027 will be held at the
Alohilani Resort Waikiki Beach
2490 Kalakaua Ave. Honolulu, HI 96815

Parking at the Alohilani is $20 per entry; valet is $60. No validation.
(Fee is subject to change at the Alohilani’s discretion)
Due to space limitations please consider rideshare or carpooling.



https://www.hawaiidentalassociation.net/continuing-education/hda-convention
https://www.hawaiidentalassociation.net/continuing-education/hda-convention

AIR RESERVATIONS

Air Reservations

We are pleased to offer air travel discounts on
Alaska/Horizon Air/Hawaiian Airlines to Honolulu for our
Convention in Jan 2027!

Discount details: Receive a 5% discount off Alaska
Airlines published fares (except companion and other
promotional fares).

Departure City(s): Any Alaska Airlines/Horizon
Air/Hawaiian Airlines US city

Meeting City: Honolulu, Hawaii (HNL)

Not Included: Alaska, Canada, Mexico or Central America

Beginning Travel Date: Thurs., January 7, 2027
Last Travel Date: Mon., January 18, 2027
Blackout dates: None

Discounts are valid on all flights marketed by Alaska
Airlines and operated by Alaska Airlines, Hawaiian Airlines,
Horizon Air or SkyWest. Not valid on sub-contracted code
share flights. Not valid for interisland flights.

Any change or cancellation after ticketing is subject to a
service charge. All fare rules and additional blackout dates
of the fare apply. Please verify all current baggage
allowances and fees as well as travel policies on
www.alaskaair.com prior to travel.

>~ \&4 How to book:

All tickets must be issued online or by calling the Alaska
— Airlines Group Desk (800-445-4435). A $15.00 per person
service fee will apply to any tickets issued by the Group
Desk. If you have questions about the Discount Code,
please contact the Group Desk at 800-445-4435. Alaska
Airlines Group Desk hours of operation are Monday
through Friday 6am-6pm PST, Saturday 7:30am-6pm PST,
closed Sunday. (Please note the time zone difference with
Hawaii.)

Or, use our Discount Code ECMQ357 to book online at
alaskaair.com and input the Discount Code when searching
for flights. The discount will be applied to any flights
meeting our fare rules. By clicking the “?”” next to the
discount code box after entering the code you may view a
detailed description of these rules.
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LODGING RESERVATIONS

We are pleased to offer a limited block of rooms at the Alohilani Resort.

To ensure availability for your preferred travel dates, we encourage you to secure your reservation as soon as
possible, especially it you plan to arrive eatly or extend your stay after the program.

Reservation Link: http://alohilaniresort.com/#/booking/step-1?promo=DENTAL
You may also book directly through the hotel website using the promo code: DENTAL

Important Booking Information:

Accessing the Group Rate:
The reservation link will automatically direct you to the grou&booking page.
If booking through the hotel website, enter promo code DENTAL along with your travel dates before searching.

Displayed Pricing:
Rates shown online include the room rate and mandatory fees (before taxesgt.
To view the nightly room rate breakdown, select "Price Details" and then "# Nights Stay."

Resort Fee:

Your confirmation email may display the standard retail resort fee.

Please note that this will be adjusted to the applicable discounted group rate ($20) upon check-in.
Unfortunately, this field cannot be modified within the reservation confirmation template.

Reservation Changes & Cancellations:

A credit card is required to guarantee your reservation; however, no charges or authorization holds will be placed
on the card at the time of booking. Reservations may be modified or canceled up to 72 hours prior to arrival
without penalty.

To see hotel accomodations or to book from the site you can visit the_https://www.alohilaniresort.com/.
Be sure to enter the GROUP CODE: DENTAL

The Reservations Team can also be reached directly at reservations_@alohilanigesort.com for assistance.
If you experience any issues with booking availability or have questions regarding your reservation, please do
not hesitate to reach out to the resort

We hope you are able to take advantage of these offer(s). Thanks for joining us in beautiful Honolulu in Jan 2027!



https://linkprotect.cudasvc.com/url?a=https%3a%2f%2fwww.alohilaniresort.com%2f&c=E,1,IKI4mX173S_0dvuF-Ft26wB4zLkM16BaEi2IFDvugLFjdyrnUJylp_lBl-_OKEbIxVu3ljx1QwSGJJ7lb4b_QWXCBJ1mxWGjroFDsOAWUKb7hITvMEQ,&typo=1

REGISTRATION INFORMATION

HONOLULU BOX OFFICE ONLINE REGISTRATION

Address: 306 Kamani St. Honolulu, HI 96813 HTTPS:/WWW.HAWAIIDENTALASSOCIATION.N
Phone: (808)550-8457 ET/CONTINUING-EDUCATION/HDA-

Fax: (808)545-5901 CONVENTION/ATTENDEES

Email: Info@HonoluluBoxOffice.com

Registration Category Registration || Course Fee

HDA Member N0 $125/course

HDA Life Member - Active S0 $100/course

HDA Life Member - Retired S0 S0

HDA Member Hygienist S0 $125/course

HDA Member Staff S0 $75/course

ADA Member Dentist (or international equivalent) $125/course

ADA Member Hygienist $125/course

ADA Member Staff $75/course

Military Dentist $125/course

Military Hygienist $125/course

Military Staff $75/course

Non-ADA Member Dentist $125/course

Non-ADA Member Hygienst $125/course

Non-ADA Member Staff $§75/course



https://www.hawaiidentalassociation.net/continuing-education/hda-convention/attendees
https://www.hawaiidentalassociation.net/continuing-education/hda-convention/attendees
https://www.hawaiidentalassociation.net/continuing-education/hda-convention/attendees

COURSE INFORMATION
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Scheddule

All courses are 3.0 hours with a 30 minute break

WEDNESDAY, JANUARY 13™

228 ﬁm WHEN,WHERE & WHY?

: The Dental Hygienists
9:00 AM Guide to Combining Hand
9:30 AM Scaling, Air Polishing and
10:00 AM Ultrasonic Procedures
10:30 AM

11:00 AM 8:00 AM - 11:30 AM
11:30 AM
12:.00 PM

1?88 Em Ethics

1:30 PM

2:00PM

2:30PM

3:00PM

3:30PM 12:30 PM - 4:00 PM
4:.00 PM

Ergonomics in Dentistry -
Protect Your Money
Maker!

8:30 AM -12:00 PM

Eyes, Ears, and
Explanations: Hygiene
Assessments for Case

Acceptance

1:00 PM - 4:30 PM

TDIC - Risk Management

(requires separate registration,
see details on page 20)

9:00 AM -11:00 AM

Unleash the Power! Using
Ultrasonic Technology to
its Full Potential

12:30 PM - 4:00 PM

The Practice Success
Formula - Leadership +
Culture + Accountability +
KPI's

8:30 AM -12:00 PM

Culture by Design,
Not by Default

1:00 PM - 4:30 PM

THURSDAY, JANUARY 14™

8:00AM Overcoming Clinical
8:30 AM Challengesin a
9:00 AM Restorative Dental
9:30 AM Practice Using
10:00 AM Techniques to Master the
10',30 AM Adhesive Interface
11:00 AM 8:00 AM - 11:30 AM
11:30 AM
12:00 PM
1230 PM
1:00 PM Occupational Safety &
130 PM Health: Oral Hygiene For
: The Workplace
2:00 PM
2:30 PM
3:00PM
3:30PM 12:30 PM - 4:00 PM
4:.00 PM

Introduction to Injection
Molding: An Overview of
Concepts, Techniques,
and Applications

8:30 AM -12:00 PM

What's New in Esthetic
Dentistry

1:00 PM - 4:30 PM

Contemporary
Periodontal Care:
Practical Strategies for
Diagnosis, Treatment, and
Maintenance

8:00 AM -11:30 AM

A Pathway for Predictable
Advanced Restorative
Dentistry. A Deep Dive

Into Why Occlusion
Matters

12:30 PM - 4:00 PM

From Dentist to DSO:
Lessons From Building,
Selling, and Partnering

8:30 AM -12:00 PM

Demystifying Peri-
Implant Disease:
Evidence-Based

Strategies for Diagnosis
and Care

1:00 PM - 4:30 PM

FRIDAY, JANUARY 15™

8:00 AM
8:30 AM
9:00 AM
9:30 AM
10:00 AM
10:30 AM
11:00 AM
11:30 AM
12:00 PM
12:30 PM
1:00 PM
1:30 PM
2:.00 PM
2:30 PM
3.00 PM
3:30PM
4:00 PM

Hospitaliteeth: A Journey
in Patient Experience

12:30 PM - 4:00 PM

The Art and Science of
Adhesive Dentistry:
Materials, Methods and
Modern Innovations

8:30 AM -12:00 PM

Cementation Essentials:
Achieving Clinical
Success with Indirect

Restorations

1:00 PM - 4:30 PM

Connect and Convert: A
Collaborative Care and
Case Acceptance Journey

8:00 AM - 11:30 AM

Foundation Before Finish:
From Alignment to
Artistry

12:30 PM - 4:00 PM

Difficult Cases, Difficult
Decisions:
A Patient-Centered
Approach to Predictable
Outcomes

8:30 AM -12:00 PM

Invasive and Predictable
Endodontic Strategies

1:00 PM - 4:30 PM




COURSE DETAILS
Wedresdy, Jomsanyy 17°

WHEN, WHERE & WHY? THE DENTAL HYGIENISTS 8:00 AM - 11:30 AM
GUIDE TO COMBINING HAND SCALING, AIR, Ms. Dani Botbyl
POLISHING AND ULTRASONIC PROCEDURES

Dental hygienists spend much of their clinical time managing biofilm, calculus, and stain. This session examines the science
behind ultrasonic technology, subgingival air polishing, and hand instrumentation, exploring when, where, and why each
approach is most effective. Parnclpqntq will stxenothen their clinical decision- rmkmo with a focus on patient-centered
periodontal care. This session will feature live audience polling.

Learning Objectives -

1. Examine current research on ultrasonics, supra/subgingival air polishing, and hand instrumentation to determine their
respective roles in preventing and treating penodontal disease.

2. Apply evidence-based decision- making to select debridement instruments, magnetostrictive and piezoelectric
technologies, and powder formulations to optimize patient-specific outcomes and enhance comfort.

3.Design or enhance biofilm therapy protocols that strengthen overall treatment efficiency, streamline appointment flow
and prornote professional growth and satisfaction within the dental hygiene team.

AGD Subject Code: 490
Delivery Method: Lecture
CE Credits: 3.0

ERGONOMICS IN DENTISTRY - PROTECT YOUR 8:30 AM - 12:00 PM
MONEY MAKER! Ms. Katrina Klein

Working in dentistry doesn't have to hurt! Stop the aches and pains commonly associated with the practice of dentistry and
dental hygiene. Protect your physical health with the use of ergonomic equipment, practical ergonomic strategies, and posture
enhancing exercises with dental specific stretches to reduce workplace pain. Experience this highly interactive program
practicing chairside stretches to-establish'a mind muscle connection for use in a daily release of chronically tight muscles.

Learning Objectives -
1.Explore risk factors for work related pain for the dental clinician.
2.1dentify practical solutions fora correct workspace.
3.Identify how to practice comfortably to reduce fatigue and promote safety.
4.Discover posture enhancing strengthening exetcises for injury prevention.
5.Practice workday stretches of chronically tight muscles that can be done chairside.
6.Understand ergonomic equipment, and how it works to prevent injury.

AGD Subject Code: 142
Delivery Method: Lecture
CE Credits: 3.0
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COURSE DETAILS
Wedresday, Joowarsy 15"

THE PRACTICE SUCCESS FORMULA: 8:30 AM - 12:00 PM
LEADERSHIP + CULTURE + ACCOUNTABILITY + KPI’S Ms. Laura Boone

Discover the essential leadership principles that create high-performing dental teams. Learn practical strategies to strengthen
culture, improve communication, increase accountability, and leverage key performance indicators (KPIs) to drive sustainable

growth. Leave with actionable tools to enhance team engagement, elevate the patient experience, and build a more profitable,
purpose-driven practice.

AGD Subject Code: 550
Delivery Method: Lecture
CE Credits: 3.0

ETHICS 12:30 PM - 4:00 PM
My. Art Curley

This course will fulfill three of the six hours of ethies continuing education credits required by the Hawaii Board of
Dentistry for biennial license renewal.

Course title and description fortheoming.

AGD Subject Code: 555
Delivery Method: Lecture
CE Credits: 3.0
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COURSE DETAILS

Wedresdnyy, Jovaovry i7"

EYES, EARS, AND EXPLANATIONS: HYGIENE 1:00 PM - 4:30 PM
ASSESSMENTS FOR CASE ACCEPTANCE Ms. Katrina Klein

Dental hygienists are uniquely positioned to influence comprehensive patient care. This course explores how thorough
assessments, active listening, and thoughtful communication can transform routine appointments into powerful moments of
advocacy and education. Learn to leverage your clinical observations and patient interactions to support whole-person care,
enhance treatment acceptance, and elevate your role within the practice—simply by saying what you see, hear, and know. No
pressure. No pitch. Just purposeful prevention.

Learning Objectives -

1.1dentify key components of a comprehensive hygiene assessment to detect early signs of disease and systemic
connections.

2.Demonstrate effective communication strategies that translate clinical observations into explanations that support
treatment acceptance.

3.Explore how early hygiene findings can guide diagnostic conversations, interdisciplinary collaboration, and long-term
treatment outcomes.

4. Practice reframing routine conversations to highlight clinical expertise, educate patients, and reinforce the importance of
prevention and whole-person care.

AGD Subject Code: 730
Delivery Method: Lecture
CE Credits: 3.0

UNLEASH THE POWER! USING ULTRASONIC 12:30 PM - 4:00 PM
TECHNOLOGY TO ITS FULL POTENTIAL Ms. Dani Botbyl

This session combines science and clinical demonstrations to explore the expanding world of ultrasonic technology for the
removal of varying quantities and tenacities of biofilm, calculus, and stain. Emphasis is placed on providing a positive patient
experience while increasing the effectiveness and speed of treatment. This session will feature live audience polling.

Learning Objectives -
1.Compare ultrasonic tips differences and understand how to select the best tip designs for various scaling situations within
your dental hygiene appointment.
2.Explain how the 3 A’s of ultrasonic technique can create an effective or ineffective ultrasonic procedure. Learn why the
calculus doesn’t always come off!
3. Analyze real-world debridement scenarios and examine protocols relevant to treatment evaluation and 6-month, 4-month
and 3-month re-care intervals.

AGD Subject Code: 490
Delivery Method: Lecture
CE Credits: 3.0
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COURSE DETAILS
Wednesday, Jovwarsy 15"

CULTURE BY DESIGN, NOT BY DEFAULT 1:00 PM - 4:30 PM
Ms. Laura Boone

Learn how intentional leadership shapes a culture where people feel valued, accountable, and engaged. Discover practical
tools to strengthen communication, build trust, establish clear expectations, and create lasting team alignment. Leave with
actionable strategies to intentionally design a workplace culture that improves retention, performance, client experiences and

practice success.

AGD Subject Code: 550
Delivery Method: Lecture

]%wmfﬂy YWW ll/%

OVERCOMING CLINICAL CHALLENGES IN A 8:00 AM - 11:30 AM
RESTORATIVE DENTAL PRACTICE USING TECHNIQUES Dr. Jeff Brucia
TO MASTER THE ADHESIVE INTERFACE

Balancing a busy day in private practice with the many different materials and techniques we are all exposed to can be
confusing, frustrating and overwhelming. Accurate diagnosis, proper material selection and great clinical skills are critical for
managing teeth with failing restorations, deep caries and tooth cracks. Minimally invasive procedures have proven to provide
predictable and long-lasting results when the very best techniques are applied. This fast-paced lecture will use science to
support the step by step clinical presentations of several cases.

Learning Objectives -
1. Understand the different adhesive systems and the indications/limitations.
2.Light curing — what do I need to know.
3.Clinical considerations for direct composite restorations.
4.Considerations for complete vs. partial caries removal.
5.Diagnosis and treatment for the partial and full coverage porcelain restoration.

AGD Subject Code: 250
Delivery Method: Lecture
CE Credits: 3.0
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COURSE DETAILS
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INTRODUCTION TO INJECTION MOLDING: AN 8:30 AM - 12:00 PM
OVERVIEW OF CONCEPTS, TECHNIQUES, AND Dr. Marc Geissberger
APPLICATIONS

Injection molding is a process that has been used in manufacturing in industry and, more recently, in dentistry. Injection
molding takes a plastlc or resin, heats that material to a liquid or near liquid state, and | injects it into a prefabricated mold
under pressure. This fast- pqced program will introduce clinicians to multiple injection molding concepts, techniques, and
applications. Treatment planning and case selection from simple to complex cases will be reviewed. A variety of techniques
will be introduced and reviewed, giving the participant a better understanding of what is required to optimize results.
Materials and armamentariums that lend themselves to injection molding will be explored. Proper bonding, placement, and

finishing techniques will be discussed.

At the completion of this program, clinicians will:
1. Understand how injection molding may fit into your clinical practice with step-by-step techniques.
2.Gain a working understanding of various techmque@ and when to consider their use.
3.Learn the proper armamentarium for various injection molding techniques.
4.Learn protocols for finishing and polishing to yield the most esthetic results.

AGD Subject Code: 250
Delivery Method: Lecture
CE Credits: 3.0

CONTEMPORARY PERIODONTAL CARE: PRACTICAL 8:00 AM - 11:30 AM
STRATEGIES FOR DIAGNOSIS, TREATMENT, AND Dr. Kevin Suguk:
MAINTENANCE

In 2018, the American Academy of Periodontology published the updated Classification for Periodontal and Peri-implant
Diseases and Conditions. This lecture will explore the updated definition of periodontal disease diagnosis and classification.
Current use of relevant clinical parameters and patient assessment will be reviewed. Treatment options, including traditional
resective, regenerative, and innovative laser-based methods will be presented. Clinical cases and short video clips will be used
to illustrate these principles. Maintenance strategies to prevent and manage the periodontal and implant patient will also be
discussed.

Upon completion, the participant will:
1.Be familiar with current concepts of Periodontal and Peri-implant disease conditions, including diagnoses, etiologies, and
clinical implications.
2.Learn important components of the range of conservative to advanced surgical treatment options for the most common
periodontal diseases encountered in clinical practice.
3.Learn and be familiar with strategies for maintenance of the periodontal patient.

AGD Subject Code: 490
Delivery Method: Lecture
CE Credits: 3.0
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COURSE DETAILS
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FROM DENTIST TO DSO: LESSONS FROM BUILDING, 8:30 AM - 12:00 PM
SELLING, AND PARTNERING Dyr. Samson Liu

considering the future of their practices. Drawing on firsthand experience working with Heartland Dental, one of the largest
dental quppmt organizations in the country, and subsequenth building SOHDentql this presentation prowdeq an inside
perspective on the evolution of the DSO model and the opportumtles available to practice owners. Attendees will explore the
different ways dentists can transition from independent practice ownership to a DSO relationship, including traditional all-
cash acquisitions, rollover equity, HoldCo equity, and joint-venture structures. The presentation will examine the financial,
opemtlonal and strategic trade-offs associated with each model, including liquidity, control, risk, future growth, and
participation in future Value creation. The goal is to provide dentists with a practical framework for evalumno their options
and understanding what they are truly giving up—and retaining—when entering into a DSO transaction.

Learning Objectives -

1.1dentify the fundamental components of the DSO model and distinguish between the roles and responsibilities of the
dentist and the DSO.

2.Compare common DSO transaction structures, including all-cash acquisitions, rollover equity, HoldCo equity, and joint
ventures.

3.Evaluate the potential advantages and disadvantages of each structure with respect to liquidity, control, risk, future
growth, and long-term economic participation.

4. Analyze a DSO proposal beyond its headline purchase price by considering cash at closing, equity consideration,
earnouts, employment agreements, and other material transaction terms.

5.1dentify key financial and operational questions dentists should consider before entering into a DSO partnership or
selling their practice.

AGD Subject Code: 550
Delivery Method: Lecture
CE Credits: 3.0

OCCUPATIONAL SAFETY & HEALTH: ORAL HYGIENE 12:30 PM - 4:00 PM
FOR THE WORKPLACE My, Alan Yamamoto

Occupational Safety & Health is a lot like oral hygiene...prevention goes a long way. A safe and healthful workplace will
minimize employee injuties and illnesses and the pains of any HIOSH inspections that may occur. During this presentation,
we’ll prepare you for an enforcement inspection, guide you through HIOSH safety and health standards as they pertain to
dental practices, and provide resources to help you maintain a safe and healthful workplace.

Attendees will learn about:
1.The HIOSH inspection process;
2.The requirements of HIOSH’s bloodborne pathogens, hazard communication, respiratory protection, written safety and
health program, citation policies; and
3.The free and confidential services-available to Hawaii’s employers from the HIOSH Consultation & Training Branch.

AGD Subject Code: 568
Delivery Method: Lecture
CE Credits: 3.0
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COURSE DETAILS
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WHAT’S NEW IN ESTHETIC DENTISTRY 1:00 PM - 4:30 PM
Dr. Marc Gezssberger

New materials, technology, and techniques are developing at such a rapid pace that practitioners can become overwhelmed.
Add to this the increased expectations of esthetic patients, and the clinical performance of materials and the entire experience
can be challenging.

This program will describe changes that have occurred over the last several years in the esthetic area and discuss patient
factors that can significantly impact clinical success. New developments in technology and techniques will be outlined and
demonstrated. Stmte(rles and future trends that can keep you on the “cutting edge” will be presented. Additionally, my top ten
list of things to have or do in order to be competitive in the esthetic arena will be shared.

During this program, practitioners will:
1.Gain a working knowledge of the new advances in materials in the esthetic area.
2.Understand the trends and dev clopments that lie ahead and develop strategies to adapt to these changes.
3.Gain better insight into what motivates the esthetic patient and how to deal with difficult clinical situations.

AGD Subject Code: 250
Delivery Method: Lecture
CE Credits: 3.0

A PATHWAY FOR PREDICTABLE ADVANCED 12:30 PM - 4:00 PM
RESTORATIVE DENTISTRY. A DEEP DIVE INTO WHY Dr. Jeff Brucia
OCCLUSION MATTERS

Frustrated with unpredictable results, unexpected failure, even when you thought you did everything correctly? Have you
taken classes and not been able to apply concepts successfully in your practice? Ever question why a learned treatment
approach worked on one patient and that same treatment failed on the next? Do you have a set of models sitting on your
desk that you have no idea where to start and avoid looking at them? There is no cookie cutter recipe that can be viewed in a
slide presentation that will work for your patients, recognizing the red flags. Prior to the start of any irreversible procedures
will not only reduce stress and failures, but allow for prerecertive treatment management and treatment plan specific to the
patient's needs.

Predictable advance restorative dentistry requires shifting from a "drill-and-fill" mentality to a complete dentistry.
Philosophy, where occlusion is the foundational blueprint for every restoration, a stable functional occlusion - how the teeth,
muscles and temporomandibular joints (TM]s)- work in harmony is essential to prevent fractured restorations. Participants
will learn how to address tooth sensitivity, accelerated wear, and patient discomfort to achieve successful treatment outcomes.

Learning Objectives -

1. Analyze and interpret advanced diagnostic findings using mounted cast and joint/muscle image evaluations.

2.Implement strategies for handling complex occlusion issues like severe toothwear, anterior open bite and changes in
vertical dimension.

3.Review principles of interior guidance and its relationship to posterior diclusion in long term restorative success.

4.Use a seated condylar position as the foundation for restoring compromised teeth, distinguishing it from unstable
acquired occlusion and demonstrate techniques for capturing the properly positioned condyle.

5.Participants will learn to identify and treat temporomandibular disorders (TMD), including how to incorporate splints
and orthotics to manage force distribution.

AGD Subject Code: 180
Delivery Method: Lecture
CE Credits: 3.0




COURSE DETAILS
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DEMYSTIFYING PERI-IMPLANT DISEASE: EVIDENCE- 1:00 PM - 4:30 PM
BASED STRATEGIES FOR DIAGNOSIS AND CARE Dr. Kevin Sugukt

This lecture will address Peri-implant diseases, diagnoses, etiology and risk factors, treatment modalities, and maintenance
strategies. The format will be lecture and case presentations, with video segments for illustrative purposes.

After this coutse -
1. Participants will be able to diagnose the various levels of peri-implant health and diseases.

2. Participants will be able to discuss etiologies and risk factors associated with peri-implant disease.

3. Participants will gain an intimate understanding of the most current modalities of implant disease treatment.

4. Participants will learn and be able to implement conservative in-office maintenance strategies as well as counsel patients
on best home care practices for dental implants.

AGD Subject Code: 490
Delivery Method: Lecture

Fu"ﬂ&by, JWW 757’%

THE ART AND SCIENCE OF ADHESIVE DENTISTRY: 8:30 AM - 12:00 PM
MATERIALS, METHODS, AND MODERN INNOVATIONS  Dr. Marc Hayashi

This course is designed for dental professionals seeking to strengthen their understanding of contemporary adhesive dentistry.
Participants will be guided through the classification of dental bonding agents, including an in-depth look at universal
adhesives and their versatility across clinical scenarios. The course will also evaluate a range of composite materials on the
market, with a focus on indications and placement techniques for optimal esthetics and function. A review of light-curing
technologies and protocols will highlight the critical role of proper polymerization in long-term restoration success. Through
evidence-based recommendations and clinically applicable strategies, this session will equip attendees with the knowledge and
confidence to improve outcomes with direct restorations.

Learning Objectives -
1.1dentify and compare current generations of dental adhesives, including universal bonding agents, and describe their
appropriate clinical applications.
2.Evaluate various composite materials and placement techniques and understand how material selection influences clinical
outcomes.
3. Apply evidence-based protocols for effective light curing, optimizing bond strength and restoration longevity.

AGD Subject Code: 250
Delivery Method: Lecture
CE Credits: 3.0
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COURSE DETAILS
fu’c&% YMW 75%

CONNECT AND CONVERT: A COLLABORATIVE CARE 8:00 AM -11:30 AM
AND CASE ACCEPTANCE JOURNEY Dy. Jenn Derse

Calling the whole team! Hygienists, assistants, doctors, business team, and everyone in between: this day is for all of you.
Case acceptance is a team journey and so is treatment plannmg Every patient expenences your pract1ce as one contmuous
conversation, from the first phone call to the completion. When the hygienist says "we re watching it," the doctor says '
should treat it the assistant says the doc is behind, and the treatment coordinator says "that will be nine hundred dollars,"
the patient hears four different messages. What comes through is uncertainty, and uncertainty is always declined.

Connect and Convert is a high-energy, whole-team experience where you'll learn to speak with one voice and walk every
patient through care together.

Here's what we'll dig into:
1. Periodontal treatment planning. Get everyone aligned on what we see, what it means, and how we talk about it.
2.Diagnostics. Build shared confidence in the findings so every teammate can explain them clearly.
3.Case acceptance. Learn how each role moves the patient forward, and how the handoffs make or break the yes.
4. Collaboration. Practice the conversations as a team so the patient hears one clear, confident plan.
5.Hospitality. See how photography and intentional patient touchpoints help patients see their own care and feel taken care
of.

AGD Subject Code: 550
Delivery Method: Lecture
CE Credits: 3.0

DIFFICULT CASES, DIFFICULT DECISIONS: 8:30 AM - 12:00 PM
A P%TIENTéCENTERED APPROACH TO PREDICTABLE Dyr. Adham Aim
OUTCOME

During the daily clinical work, we encounter a variety of clinical cases where diagnosis, decision making, and treatment
plqnnmo can be very challenmnu Addressing cases with multiple levels of dlfﬁcultx where compelling level of evidence
regarding the treatment outcome is lacking, may often result in considering extraction rather than p1e@erv1no the natural
dentition, In this presentation, we will e\plo1e the how our clinical strategies and approach in today's practice have shifted to
wotds a patient-centered outcome that aim to preserve the natural dention for the longest time. We will also review the
various factors that should be considered prior to initiating treatment, the prognosis e\pected and how to balance the risks

and benefits for optimal outcomes.

Learning Objectives -
1.Recognize the parameters that can influence the decision-making process.
2.Develop personalized treatment plans for each patient.
3.Describe the treatment options to save the natural dentition.

AGD Subject Code: 610
Delivery Method: Lecture
CE Credits: 3.0
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COURSE DETAILS
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HOSPITALITEETH: A JOURNEY IN PATIENT 12:30 PM - 4:00 PM
EXPERIENCE Dr. Jenn Derse

Patients say yes to teams they connect with and trust. They say yes when they feel safe, seen, and confident in the team caring
for them. Hospitaliteeth brings proven principles from the hospitality world into the dental practice and connects them
directly to case acceptance. Dr. Jen Derse shares the systems, language, and team habits that shape how patients feel from the
first phone call to the follow-up after treatment. Attendees will learn how to reduce patient anxiety, recover gracefully when
something goes wrong, and create the kind of trust that makes treatment conversations easier for everyone. This course is
designed for doctors-and their teams who want a patient experience that feels personal and produces predictable results.

By the end of this course, participants will be able to:
1.1dentify the moments 1n a patient visit that most influence trust and treatment decisions.
2. Apply hospitality principles to reduce patient anxiety and build rapport from the first contact.
3.Use a service recovery approach to respond when a patient’s experience falls short.
4.Implement a morning huddle structure that prepares the team to anticipate patient needs.
5.Describe how a consistent, hospitality-driven experience supports higher case acceptance.

AGD Subject Code: 550
Delivery Method: Lecture
CE Credits: 3.0

CEMENTATION ESSENTIALS: ACHIEVING CLINICAL 1:00 PM - 4:30 PM
SUCCESS WITH INDIRECT RESTORATIONS Dr. Marc Hayash:

This course provides an in-depth review of modern indirect restoration delivery, with a focus on optimizing bonding
protocols for long-term clinical success. The session begins with a brief yet focused overview of ceramic restorative materials,
helping clinicians mqtch material properties with qppropnftte bonding strategies. Participants will learn to navigate the

evolving world of dental cements, including the differences between conventmnql self-adhesive, and universal resin cements,
along with their indications and limitations. Detailed protocols for bonding to zirconia and lithium disilicate will be dmcuseed
incorporating surface prepqrqnon priming, and curing strategies. This seminar is ideal for clinicians seeking to simplify and
refine their approach to delivering esthetic and durable indirect restorations using the best available.

Learning Objectives -
1.Determine appropriate bonding protocols based on material properties.
2.Classify and differentiate between the various classes of cements, including their indications and limitations.
3. Apply evidence-based techniques for bonding zirconia and lithium disilicate restorations.

AGD Subject Code: 250
Delivery Method: Lecture
CE Credits: 3.0
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COURSE DETAILS
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FOUNDATION BEFORE FINISH: FROM ALIGNMENT 12:30 PM - 4:00 PM
TO ARTISTRY Dry. Tiffani Dunn

Successful conservative esthetic dentistry begins with thoughtful planning. This course explores how diagnostic wax-ups,
mock-ups, and Invisalign treatment planning can optimize tooth position and preserve enamel. Participants will examine
conservative preparation techniques for porcelain and composite veneers, followed by photographic shade selection,
composite layering, and finishing techniques to achieve natural-looking restorations.

At the conclusion of this course; participants will be able to:
1. Use diagnostic wax-ups and mock-ups to guide esthetic treatment planning,
2. Identify orthodontic considerations that support conservative restorative treatment.
3. Apply conservative preparation techniques for porcelain and composite veneers while prioritizing enamel preservation.
4. Apply photographic and optical principles to anterior shade selection.
5. Apply composite layering, finishing, and polishing techniques for natural-looking restorations.

AGD Subject Code: 780
Delivery Method: Lecture
CE Credits: 3.0

MINIMALLY INVASIVE AND PREDICTABLE 1:00 PM - 4:30 PM
ENDODONTIC STRATEGIES Dr. Adham Agim

Recent advancements in diagnostic imaging, rotary instrumentation, and obturation techniques have significantly enhanced
the predictability and success of non- %u1g1c11 endodontic treatments and retreatments. Navigating narrow root canals and
managing comple\ three-dimensional anatomy is now more precise and efficient, with tewer pmceduml errors. However,
1mp01tf1nt questions remain: How many instruments are truly necessary to achleve effective canal 9hapmuD What are the most
efficient obturation techniques that preserve natural tooth structure while enhancing clinical outcomes? How to efficiently
and effectively remove gutta percha in retreatment cases? This p1e<ent’1ti0n will examine how modern endodontics has
evolved to prioritize qdapmve minimally invasive strategies for, instrumentation, irrigation, and obturation in primary
treatment and retreatments. Participants will learn how these innovations contribute to more predictable, efficient, and
biologically respectful treatment.

Learning Objectives -
1.Review current best practices in endodontic instrumentation, disinfection, and obturation.
2.Explore how minimally invasive, efficient instrumentation in initial treatments and retreatment that can be implemented
in daily clinical practice.
3.Understand the clinical impact of integrating adaptive techniques for improved patient outcomes.

AGD Subject Code: 070
Delivery Method: Lecture
CE Credits: 3.0
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RISK MANAGEMENT SEMINAR

Beyond the Exam:

Oral Cancer Awareness,
Screening and Protocols

Comprehensive evaluations, timely follow-ups and effective communication reduce risks for your patients and practice.

Through analysis of real-world cases, TDIC's seminar helps the whole dental team establish consistent oral cancer

screening protocols and support patient education. Discover strategies to address screening misconceptions, biases or

gaps in understanding.

Learn from dentistry-focused risk management experts on how to:

Date: January 13, 2027
Time: 9:00 a.m. - 11:00 a.m. (HST)

Location: Alohilani Hofel
Cost: $50

*  Perform effective oral cancer screenings by incorporating consistent protocols.
+  Communicate effectively with patients about suspicious findings using empathetic, neutral language.

*  Develop and implement referral processes that support patient tracking and follow-up.

Earn 2.0 units ADA CERP C.E. and a 5% premium discount on your TDIC Professional Liability policy — just by

completing the seminar!*

Invite your team to learn with you!

atdicinsurance.com/Seminars

Register or learn more

Or scanhere:

El g

tdic

[=]s

Carol J.

she built.

Dr. McCutcheon earne

cCutcheo

Arthur Curley, Esq.
Mr. Curley is a senior trial attorney in California. After graduating from the University of California, Berkeley with
honors in 1970, he obtained his J.D. in 1974 from the UC College of Law, San Francisco. He is currently an
Assistant Professor of Dental Jurisprudence at the Arthur A. Dugoni School of Dentistry in San Francisco and an
Adjunct Faculty Professor at the University of California, San Francisco. As a frial attorney, he has been defending
doctors for over 49 years and has presented risk management courses throughout the United States and Canada. He
is an associate of the American Board of Trial Advocates. Mr. Curley has published several articles on risk
management and authored chapters in numerous textbooks on oral surgery, endodontics and periodontics.

gﬁg%ggree in 1983 from the University of Washington School o f Dentistry. She has served as
the President of Santa Clara County Dental Society and represented them as a trustee at the California Dental
Association. She also served as chair of the Leadership Development Committee at CDA. Dr. McCutcheon served for
6 years on the TDIC Board and was chair of the Claims and Risk Management Committee for 3 years. She has
practiced general dentistry for over 43 years in Campbell, CA. - both as the owner and as an associate of the practice

Protecting dentists. It's all we do.’
Bl B @miCinsurance | idicinsurance.com | Lic # 2361-4

*THIS DISCOUNT IS FOR THE PURPOSE OF SOLICITING SALES OF INSURANCE PRODUCTS. Void where prohibited. Not available in all states. TDIC policyholders who complete Risk
Management Seminar, Beyond the Exam: Oral Cancer Awareness, Screening and Protocols, in a live seminar or elearning option in advance of their policy renewal date will receive a two-
year, 5% Professional Liability premium discount effective at the time of policy renewal. Premium discounts for full-length seminars or elearning options completed after their policy renewal will
not go into effect until the following year’s policy renewal.
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SPEAKERS BIOGRAPHIES
ADHAM AZIM, BDS, DDS

Dr. Azim is a Tenured Professor, Chair of the Endodontic Department, and the
Director of the Post-Graduate Program at University of the Pacific, Arthur A.
Dugoni School of Dentistry. He maintains a private practice limited to
Endodontics and he is also the Founder and CEO of Endolit and Examini.

Dr. Azim earned his BDS from Cairo University, where he also did his
Endodontic training, He later completed his Endodontic certificate at Columbia
University, and since then, he has been a full-time Educator and a Part-Time
Private Practitioner.

Dr. Azim is the recipient of the 2023 AAE Edward M. Osetek Award for
outstanding educators. He is Diplomate of the American Board of Endodontics
and has lectured all over the world. He has over 40 publications in peer-reviewed
journals and several text-book chapter contributions. He is a member of the
Scientific Advisory Board of the Journal of Endodontics, and a reviewer for
multiple other Endodontic Journals.

LLAURA BOONE, MBA

Laura Boone is a Managing Partner, Fortune Management,
Executive Leadership Coach, and business consultant with more
than 40 years of experience helping businesses grow through
exceptional leadership. She holds a Master’s degree in Business
and Leadership and has coached more than 1,000 practices in
leadership, culture, communication, conflict resolution,
accountability, KPIs, marketing systems, efficiency, and mergers
and acquisitions. Laura has trained with Tony Robbins, Heoic
Public Speaking, and earned her ASOne Coaching certification. A
published author and sought-after national speaker, she is
passionate about helping dental leaders build high-performing
teams, thriving cultures and profitable, sustainable practices.

DANI BOTBYL, RDH

Dani Botbyl is an educator, author, and award-winning researcher
who has been a trailblazer for the advancement of ultrasonic
technology in dental hygiene practice and education in North
America and abroad. The culmination of her knowledge and
research has produced multiple publications in industry and peet-
reviewed journals and textbooks. Dani has presented hundreds of
courses to students, faculty and practicing clinicians nationally
and internationally. ‘Her passion for enhancing the expertise of
dental hygienists creates learning experiences that are not to be
missed!

PAGE 21



SPEAKERS BIOGRAPHIES
JEFF BRUCIA, DDS

Dr. Brucia is a graduate of the University of the Pacific Dugoni School of
Dentistry where he is currently an Assistant Professor of Dental Practice. He is
practicing Esthetic and Restorative dentistry full time in San Francisco, California.
Dr. Brucia is the chair of the FACE occlusion study club where he directs all
clinical education. He is the 2011 recipient of the Gordon J. Christensen
Recognition Lecturer Award and the 2021 recipient of the Goldstein Burning
Bush Award for excellence in dental education. In 2010, Dt. Brucia was elected a
Fellow in the American Academy of Esthetic Dentistry and served as the 2023
President. In 2025, he completed a 1-year clinical research training program from
Stanford University Medical School. In 2025, The AAED created the Jeff |
Brucia, DDS leadership award that may be presented to an individual that has
displayed exceptional leadership skills and service to the Academy and named him
the first recipient. He has also been selected by Dentistry Today as one of the top
clinicians in dental continuing education for the last 25+ years.

ART CURLEY, |D

Mr. Curley is a senior trial attorney in the California healthcare defense firm
of Bradley, Cutrley, Barrabee & Kowalski, PC. After graduating from the
University of California, Berkeley with honors in 1970, he obtained his ].D.
in 1974 from the UC Hastings College of the Law in San Francisco. He is
currently an Assistant Professor of Dental Jurisprudence at the Arthur A.
Dugoni School of Dentistry in San Francisco and an Adjunct Faculty
Professor at the University of California, San Francisco. As a trial attorney,
he has been defending doctors for over 46 years and has presented risk
management courses throughout the United States and Canada. He is an
associate of the American Board of Trial Advocates. Mr. Cutley has
published several articles on risk management and authored chapters in
numerous text books on oral surgery, endodontics and periodontics.

JENN DERSE, DDS

Dr. Jennifer Derse is a nationally recognized leader in cosmetic and restorative dentistry with a career marked by
clinical excellence, mentorship, and a passion for service. After earning her Doctor of Dental Surgery degree
from Marquette University School of Dentistry in 2005, Dr. Jen began her career in Scottsdale, Arizona,
focusing on cosmetic dentistry and teaching at the Atizona School of Dentistry.

In 2010, she relocated to Denver, Colorado, whete she continued transforming smiles for patients across the

country and around the world. Dr. Jen currently serves as Chief Clinical Director at Espire Dental, where she
leads clinical mentorship and development for doctors nationwide. She is also a mentor at the Kois Center in
Seattle, WA, and has lectured internationally on cosmetic and restorative dentistry, aligner therapy, and patient
case presentation.

Beyond clinical practice, Dr. Jen is committed to leadership and business excellence. She has completed
advanced training through Harvard Business School Online’s CORe program, McKinsey Leadership, and The
Ritz-Carlton Leadership Center. Her approach blends clinical expertise with leadership and hospitality to elevate
the patient and team experience in dental practices. Dr. Jen is also deeply involved in philanthropy. She has
served on several nonprofit boatds in the Denver community and has participated in humanitarian dental
missions to the Dominican Republic and Guatemala. She furthered her commitment to service by founding the
Espiration Foundation, the 501(c)(3) philanthropic arm of Espire Dental, which supports both international
humanitarian efforts and local charities in communities where Espire operates.

Whether mentoring doctors, serving her community, or delivering life-changing smile transformations, Dr. Jen
is passionate about improving the dental space for both patients and providers alike.
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SPEAKERS'  BIOGRAPHIES
TIFFANI DUNN, D

Dr. Tiffani Dunn graduated from Florida State University with a BSc in Biology in 2003. She
gradugted from the Medical College of Georgia in 2009 and has made Kona, Hawai’i her home
ever since.

Since her graduation, she has continued to pursue the top courses for continuing education. She is
a Kois Graduate, the first female in the state of Hawaii. She is an Accredited dentist with the
American Academy of Cosmetic Dentistry where there are less than 400 accredited dentists in the
wortld. She completed her biomimetic residency at Magne Education and is now visiting faculty.

She is published in the Journal of Cosmetic Dentistry and Clinician’s Choice journal, Clinical Life.
She regularly participates with the Seattle Study Club and is the only Hawaii Key Opinion Leader
with Ivoclar. She maintains a private practice with focus on interdisciplinary care and cosmetics.
She has incorporated cerec milling and align technology for the past decade and counting.

She was a speaker at the ADA in 2018 and since has lectured to colleagues in Hawaii as well as the
mainland. When she is not in the office she loves traveling, golfing, going to the beach, and
enjoying her retired racing greyhound and two whippets.

MARC GEISSBERGER, DDS, MA

Dr. Marc Geissberger taught at University of the Pacific for 30 years & served as department chair of Integrated
Reconstructive Dental Sciences for 15 years. He ran Pacific’s prestigious complex and esthetic rehabilitation program.
He is a Fellow of the American Dental Education Association’s Leadership Institute, researcher, as well as a published
author in the areas of dental materials, contemporary fixed prosthodontics, & esthetic dentistry. He has lectured
nationally & internationally in the areas of adhesive dentistry, cosmetic dentistry, photography, ceramic, fixed
prosthodontics & treatment planning, Dr. Geissberger serves as a consultant for many dental materials companies &
helps guide product development. During his 30 years in academia he has maintained a private practice geared toward
restorative dentistry with his brother and fellow Pacific alum Dr. Jeffrey Geissberger. He believes his continual
involvement in providing patient care as well as a role in academia has given him a unique balance that allows him to
blend the best of both worlds.

A member of the Catapult Group, Dr. Geissberger has been awarded Fellowship in the International College of
Dentists, American College of Dentists, and the Pierre Fauchard Academy. He has won several teaching awards and
has presented over 450 lectures & hands-on workshops to colleagues in the United States, Canada, Australia, New
Zealand, China, Peru, Denmark, & Taiwan. He has co-authored & published numerous scientific papers & a textbook
entitled Esthetic Dentistry in Clinical Practice for Wiley-Blackwell which is currently available in 4 languages (English,
Spanish, Polish and Turkish). Dr. Geissberger earned a Masters in Educational Psychology in 1994 & has been a
Certified Personal Trainer (CPT) with the National Academy of Sports Medicine since 2008. He completed his Fitness
Nutrition Specialty (FNS) training in 2011.

Dr. Geissberget’s goal is to provide an educational experience for your group in a non-intimidating format that focuses
on providing the clinician with the latest techniques & information that can be immediately incorporated into everyday
practice. Presentations tend to be rich in information & Dr. Geissberger pledges to both entertain & educate
simultaneously. All topics can be customized to the specific interests of the group and many topics can be paired with
a hands-on workshop.

MARC HAYASHI, DMD, MBA, FACD, FICD

Dr. Marc Hayashi is an associate clinical professor at the UCLA School of
Dentistry in the Section of Restorative Dentistry. Dr. Hayashi received his DMD
in 2009 from the University of Pennsylvania School of Dental Medicine. He
completed two years of hospital dentistry training at the LAC USC Medical Center
and Sepulveda VA Ambulatory Care Center, and later earned his MBA from the
Graziadio Business School of Pepperdine University. He currently serves as the
Chair of the Section of Restorative Dentistry, as well as the Director of the Venice
Dental Center and Advanced Clinical Training Program. Dr. Hayashi is a past
president and UCLA Liaison of the Western Los Angeles Dental Society, a Fellow
of the American College of Dentists and the International College of Dentists,
and was awarded the distinction of the Alumni and Friends Presidential Endowed
Chair at UCLA and received the Dr. Arthur A. Dugoni Faculty Award by the CDA
Foundation. He has lectured both nationally and internationally and has published
multiple papers in peer reviewed journals, focusing on dental materials. When not
teaching, he is practicing in the UCLA Faculty Group Dental Practice and
conducting materials research.
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SPEAKERS BIOGRAPHIES
KATRINA KLEIN, RDH

Katrina Klein is a practicing Registered Dental Hygienist since
2007. She is an international speaker, author, competitive
bodybuilder, certified personal trainer, certified ergonomics
assessment specialist and biomechanics nerd. She is the founder
of ErgoFitlife, where ergonomics and fitness are a lifestyle. She
takes pride in teaching dental professionals how to prevent,
reduce and/or eliminate pain.

SAMSON LIU, MAGD, MBA, MSF

Dr. Samson Liu is the founder of SOHDental, a national Group
Practice organization that is Purpose Driven, People First focused
and Legacy minded. His lifelong passion is to build long term
collaborative relationship with Doctors and unlock practice potential.
He is a frequent speaker with excellent industry reputation and
relationship with Key Opinion Leaders. Prior to starting SOHDental,
Dr. Liu was a veteran Senior Executive at Heartland Dental for over
18 years. He has dual Master’s in Business Administration and
Corporate Finance in addition to Mastership in Academy of General
Dentistry. Since his graduation from Northwestern University Dental
School in 1999, he has continued to practice dentistry till present day.

KEVIN SUZUKI, DMD, MS

Dr. Kevin R. Suzuki earned his D.M.D. from Nova Southeastern
and completed Periodontics and Oral Implantology residency at
Temple University. Dr. Suzuki holds faculty positions at Temple
and University of Washington. Dr. Suzuki is a Diplomate of the
American Board of Periodontology and International Congress of
Oral Implantologists. He is Past President of the Washington
State Society of Periodontists, a member of OKU, American and
International College of Dentists, and an Eagle Scout.
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SPEAKERS'BIOGRAPHIES

ALAN YAMAMOTO

Alan Yamamoto has been with the Hawaii Occupational Safety
and Health Division, or HIOSH, for more than twenty-six years.
He spent his first eleven-and-a-half years with the Enforcement
Branch of the Division, specializing in Occupational Health.
Fifteen years ago, Alan moved to the Consultation & Training
Branch of the Division, where he could better utilize his
knowledge and assist employers in creating a safe and healthful
workplace. And for the past ten years, Alan has been leading
HIOSH’s Consultation & Training Branch.

We can’t wait
to see you there!
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2027 HAWAII DENTAL ASSOCIATION CONVENTION

& HDA MEMBER AWARDS CEREMONY

Wednesday, January 13, 2027

4:15 PM-6:15 PM
Alohilani Resort - Floor 6

\///—~" REGISTRATION REQUIRED BY 12/15/26

EXCLUSIVELY FOR CURRENT HDA MEMBERS
AND 2027 HDAC REGISTERED ATTENDEES

SCAN TO REGISTER

25

FREE FOR REGISTERED 2027
HDAC ATTENDEES

$25 FOR NON-HDAC

ATTENDEES
(PROCESSING FEES NOT INCLUDED)

Sponsored By 2027 HDAC Exhibitors

Questions?
Margarita@HawaiiDentalAssociation.net



VIDEOAND
PHOTOGRAPHY
DISCLAIMER

When you attend the Hawaii Dental Association Convention (HDAC)
program, you enter an area where photography, audio, and video
recording may occur.

By entering the event premises, you consent to interview(s), photography,
audio recording, video recording and its/their release, publication,
exhibition, or reproduction to be used for news, webcasts, promotional
purposes, telecasts, advertising, inclusion on websites, or any other
purpose by HDAC and its affiliates and representatives. You release HDAC,
its officers and employees, and each and all persons involved from any
liability connected with the taking, recording, digitizing, or publication of
interviews, photographs, computerimages, video and/or sound
recordings.

By entering the event premises, you waive all rights you may have to any
claims for payment or royalties in connection with any exhibition,
streaming, webcasting, televising, or other publication of these materials,
regardless of the purpose or sponsoring of such exhibiting, broadcasting,
webcasting, or other publication, irrespective of whether a fee for
admission or sponsorship is charged. You also waive any right to inspect or
approve any photo, video, or audio recording taken by HDAC or the
person or entity designated to do so by HDAC.

You have been fully informed of your consent, waiver of liability, and
release before entering the event.

BV,
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HAWAII DENTAL ASSOCIATION

GUIDELINES FOR PROFESSIONALISM,
SAFETY AND RESPECT

Purpose

The Hawaii Dental Association Convention (HDAC) is dedicated to providing a welcoming, safe,
and professional environment for all attendees, speakers, exhibitors, and staff. This Code of
Conduct outlines the expectations for behavior to ensure a positive experience for everyone.

Expected Behavior

Professionalism:Treat all individuals with respect and courtesy. Foster a collaborative and
supportive atmosphere. Adhere to professional business attire.

Inclusivity: Embrace diversity and avoid discriminatory language, actions, or attitudes.
Safety: Follow all venue safety protocols and instructions from event staff.

Engagement: Participate constructively in sessions, workshops, and networking activities. Be
open to learning and sharing ideas.

Privacy: Respect the privacy of other attendees. Do not share personal information without
consent.

Unacceptable Behavior

Harassment. Any form of harassment, intimidation, or discrimination is strictly prohibited.
Disruption: Interrupting speakers, sessions, or other attendees’ participation is not permitted.
Unauthorized Recording: Do not record, photograph, or live-stream presentations or attendees
without explicit permission from the HDA.

Substance Abuse: The use of illegal substances or excessive consumption of alcohol during
convention events is forbidden.

Damage to Property. Treat the venue and provided materials with care. Vandalism or theft will
result in removal from the event.

No Solicitation: Adhere to the No Solicitation Policy while at HDA events unless previous
arrangements have been made with HDA.

Reporting Concerns
If you witness or experience any concerning behavior, please report it immediately to HDA. All
reports will be handled confidentially and investigated promptly.

Consequences of Violation

The HDA may take any action deemed necessary, including warning the offender, expulsion from
the event without refund, and contacting local authorities if appropriate. Serious violations may
result in being barred from future Hawaii Dental Association Convention events.

Agreement

By attending the Hawaii Dental Association Convention, you agree to abide by this Code of
Conduct. Mahalo for helping us create a respectful and productive environment for all.

By,
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	REGISTRATION KIT
	JANUARY 13 - 15, 2027
	ALOHILANI RESORT WAIKIKI BEACH


	CERTIFICATE &
	DISCLAIMER
	123rd Annual Convention and Exhibition
	of the Hawaii Dental Association
	January 13th - 15th, 2027
	Alohilani Resort Waikiki Beach

	Continuing Education Disclaimer
	The Continuing Education Program of the Hawaii Dental Association is to provide attendees with a rewarding continuing education experience. However, neither the content of a course nor the use of specific products in lectures should be construed as indicating endorsement or approval of the views presented or the products used by the Hawaii Dental Association or by any of the respective subsidiaries. Speakers are required to disclose to participants any financial, commercial or promotional interest in a product or company that may influence their presentations; however, the Hawaii Dental Association shall not be liable for a speaker’s failure to disclose such interest. Please be advised that courses, speakers or scheduling may change without notice.

	Continuing Education Approval
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	Aloha!
	The Hawaii Dental Association is excited to host the premier dental convention in the Pacific. We invite you to join us for a unique and exclusive three-day meeting in Honolulu, Hawaii, from Wednesday to Friday, January 13–15, 2027, at the beachfront Alohilani Resort.
	Continuing dental education sessions will be held by prominent speakers to provide you with the most current scientific and technological information pertaining to dentistry today.
	Exhibitors are ready to share with you new information, products, and equipment. Complete details about the speakers, meeting schedule and registration are included in this kit.
	Calbert Lum
	Calbert Lum, DDS
	Chair,  HDA Convention
	Mahalo!


	Kim Nguyen
	Kim Nguyen, MSW
	HDA Executive Director



	HDA Dental Education Mission Statement
	The mission of the Hawaii Dental Association Dental Education Program is to provide its members excellent and affordable dental continuing education in a collegial atmosphere to aid in the advancement and quality of care for the people of Hawaii.

	HDA Mission Statement
	The Hawaii Dental Association is dedicated to serving the profession of dentistry and the public of the State of Hawaii. The Association preserves the integrity of the dental profession, strengthens the doctor/patient relationship, and promotes the Principles of Ethics and Code of Professional Conduct of the American Dental Association.

	HAWAII DENTAL
	ASSOCIATION CONVENTION
	at a Glance
	REGISTRATION INFORMATION
	Online registration is now open!  Please go to:
	http://www.hawaiidentalassociation.net/continuing-education/hda-convention

	NO REFUNDS AND NO CANCELLATIONS AFTER DECEMBER 15th.
	Space is extremely limited; registration closes on December 15th or until capacity is reached. There will be no on-site registration.

	EVENT LOCATION
	The Hawaii Dental Association Convention & Exhibition 2027 will be held at the
	Alohilani Resort Waikiki Beach
	2490 Kalakaua Ave. Honolulu, HI 96815
	Parking at the Alohilani is $20 per entry; valet is $60. No validation.
	(Fee is subject to change at the Alohilani’s discretion)
	Due to space limitations please consider rideshare or carpooling.




	AIR RESERVATIONS
	Air Reservations
	We are pleased to offer air travel discounts on Alaska/Horizon Air/Hawaiian Airlines to Honolulu for our Convention in Jan 2027!
	Discount details: Receive a 5% discount off Alaska Airlines published fares (except companion and other promotional fares).
	Departure City(s): Any Alaska Airlines/Horizon Air/Hawaiian Airlines US city
	Meeting City: Honolulu, Hawaii (HNL)
	Not Included: Alaska, Canada, Mexico or Central America
	Beginning Travel Date: Thurs., January 7, 2027
	Last Travel Date: Mon., January 18, 2027
	Blackout dates: None
	Discounts are valid on all flights marketed by Alaska Airlines and operated by Alaska Airlines, Hawaiian Airlines, Horizon Air or SkyWest. Not valid on sub-contracted code share flights. Not valid for interisland flights.
	Any change or cancellation after ticketing is subject to a service charge. All fare rules and additional blackout dates of the fare apply. Please verify all current baggage allowances and fees as well as travel policies on www.alaskaair.com prior to travel.
	How to book:
	All tickets must be issued online or by calling the Alaska Airlines Group Desk (800-445-4435). A $15.00 per person service fee will apply to any tickets issued by the Group Desk. If you have questions about the Discount Code, please contact the Group Desk at 800-445-4435. Alaska Airlines Group Desk hours of operation are Monday through Friday 6am-6pm PST, Saturday 7:30am-6pm PST, closed Sunday. (Please note the time zone difference with Hawaii.)
	Or, use our Discount Code ECMQ357 to book online at alaskaair.com and input the Discount Code when searching for flights. The discount will be applied to any flights meeting our fare rules. By clicking the “?” next to the discount code box after entering the code you may view a detailed description of these rules.



	LODGING RESERVATIONS
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	REGISTRATION  INFORMATION
	HONOLULU BOX OFFICE
	Address: 306 Kamani St. Honolulu, HI 96813
	Phone: (808)550-8457
	Fax: (808)545-5901
	Email: Info@HonoluluBoxOffice.com

	ONLINE REGISTRATION
	HTTPS://WWW.HAWAIIDENTALASSOCIATION.NET/CONTINUING-EDUCATION/HDA-CONVENTION/ATTENDEES
	Registration Category
	Registration Fee
	Course Fee
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	COURSE  INFORMATION
	Schedule
	All courses are 3.0 hours with a 30 minute break
	WEDNESDAY, JANUARY 13TH
	8:00 AM
	8:30 AM
	9:00 AM
	9:30 AM
	10:00 AM
	10:30 AM
	11:00 AM
	11:30 AM
	12:00 PM
	12:30 PM
	1:00 PM
	1:30 PM
	2:00 PM
	2:30 PM
	3:00 PM
	3:30 PM
	4:00 PM

	THURSDAY, JANUARY 14TH
	8:00 AM
	8:30 AM
	9:00 AM
	9:30 AM
	10:00 AM
	10:30 AM
	11:00 AM
	11:30 AM
	12:00 PM
	12:30 PM
	1:00 PM
	1:30 PM
	2:00 PM
	2:30 PM
	3:00 PM
	3:30 PM
	4:00 PM

	FRIDAY, JANUARY 15TH
	8:00 AM
	8:30 AM
	9:00 AM
	9:30 AM
	10:00 AM
	10:30 AM
	11:00 AM
	11:30 AM
	12:00 PM
	12:30 PM
	1:00 PM
	1:30 PM
	2:00 PM
	2:30 PM
	3:00 PM
	3:30 PM
	4:00 PM



	COURSE  DETAILS
	Wednesday, January 13th
	WHEN, WHERE & WHY? THE DENTAL HYGIENISTS GUIDE TO COMBINING HAND SCALING, AIR, POLISHING AND ULTRASONIC PROCEDURES
	8:00 AM - 11:30 AM
	Ms. Dani Botbyl
	AGD Subject Code: 490
	Delivery Method: Lecture
	CE Credits: 3.0
	AGD Subject Code: 142
	Delivery Method: Lecture
	CE Credits: 3.0


	ERGONOMICS IN DENTISTRY - PROTECT YOUR MONEY MAKER!
	8:30 AM - 12:00 PM
	Ms. Katrina Klein
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	COURSE  DETAILS
	Wednesday, January 13th
	THE PRACTICE SUCCESS FORMULA:
	LEADERSHIP + CULTURE + ACCOUNTABILITY + KPI’S
	8:30 AM - 12:00 PM
	Ms. Laura Boone
	AGD Subject Code: 550
	Delivery Method: Lecture
	CE Credits: 3.0

	12:30 PM - 4:00 PM
	Mr. Art Curley
	PAGE 10

	ETHICS
	This course will fulfill three of the six hours of ethics continuing education credits required by the Hawaii Board of Dentistry for biennial license renewal.
	Course title and description forthcoming.
	AGD Subject Code: 555
	Delivery Method: Lecture
	CE Credits: 3.0




	COURSE  DETAILS
	Wednesday, January 13th
	EYES, EARS, AND EXPLANATIONS: HYGIENE ASSESSMENTS FOR CASE ACCEPTANCE
	1:00 PM - 4:30 PM
	Ms. Katrina Klein
	AGD Subject Code: 730
	Delivery Method: Lecture
	CE Credits: 3.0

	12:30 PM - 4:00 PM
	Ms. Dani Botbyl
	UNLEASH  THE POWER! USING ULTRASONIC TECHNOLOGY TO ITS FULL POTENTIAL
	AGD Subject Code: 490
	Delivery Method: Lecture
	CE Credits: 3.0
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	COURSE  DETAILS
	Wednesday, January 13th
	CULTURE BY DESIGN, NOT BY DEFAULT
	1:00 PM - 4:30 PM
	Ms. Laura Boone
	AGD Subject Code: 550
	Delivery Method: Lecture
	CE Credits: 3.0

	8:00 AM - 11:30 AM
	Dr. Jeff Brucia

	Thursday, January 14th
	OVERCOMING CLINICAL CHALLENGES IN A RESTORATIVE DENTAL PRACTICE USING TECHNIQUES TO MASTER THE ADHESIVE INTERFACE
	AGD Subject Code: 250
	Delivery Method: Lecture
	CE Credits: 3.0
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	COURSE  DETAILS
	Thursday, January 14th
	INTRODUCTION TO INJECTION MOLDING: AN OVERVIEW OF CONCEPTS, TECHNIQUES, AND APPLICATIONS
	8:30 AM - 12:00 PM
	Dr. Marc Geissberger
	AGD Subject Code: 250
	Delivery Method: Lecture
	CE Credits: 3.0
	AGD Subject Code: 490
	Delivery Method: Lecture
	CE Credits: 3.0

	CONTEMPORARY PERIODONTAL CARE: PRACTICAL STRATEGIES FOR DIAGNOSIS, TREATMENT, AND MAINTENANCE
	8:00 AM - 11:30 AM
	Dr. Kevin Suzuki
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	COURSE  DETAILS
	Thursday, January 14th
	FROM DENTIST TO DSO: LESSONS FROM BUILDING, SELLING, AND PARTNERING
	8:30 AM - 12:00 PM
	Dr. Samson Liu
	AGD Subject Code: 550
	Delivery Method: Lecture
	CE Credits: 3.0
	AGD Subject Code: 568
	Delivery Method: Lecture
	CE Credits: 3.0

	OCCUPATIONAL SAFETY & HEALTH: ORAL HYGIENE FOR THE WORKPLACE
	12:30 PM - 4:00 PM
	Mr. Alan Yamamoto
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	COURSE  DETAILS
	Thursday January 14th
	WHAT’S NEW IN ESTHETIC DENTISTRY
	1:00 PM - 4:30 PM
	Dr. Marc Geissberger
	AGD Subject Code: 250
	Delivery Method: Lecture
	CE Credits: 3.0

	12:30 PM - 4:00 PM
	Dr. Jeff Brucia
	A PATHWAY FOR PREDICTABLE ADVANCED RESTORATIVE DENTISTRY. A DEEP DIVE INTO WHY OCCLUSION MATTERS
	AGD Subject Code: 180
	Delivery Method: Lecture
	CE Credits: 3.0



	COURSE  DETAILS
	Thursday, January 14th
	DEMYSTIFYING PERI-IMPLANT DISEASE: EVIDENCE-BASED STRATEGIES FOR DIAGNOSIS AND CARE
	1:00 PM - 4:30 PM
	Dr. Kevin Suzuki
	AGD Subject Code: 490
	Delivery Method: Lecture
	CE Credits: 3.0


	Friday, January 15th
	THE ART AND SCIENCE OF ADHESIVE DENTISTRY: MATERIALS, METHODS, AND MODERN INNOVATIONS
	8:30 AM - 12:00 PM
	Dr. Marc Hayashi
	AGD Subject Code: 250
	Delivery Method: Lecture
	CE Credits: 3.0
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	8:00 AM - 11:30 AM
	Dr. Jenn Derse


	COURSE  DETAILS
	Friday, January 15th
	CONNECT AND CONVERT: A COLLABORATIVE CARE AND CASE ACCEPTANCE JOURNEY
	AGD Subject Code: 550
	Delivery Method: Lecture
	CE Credits: 3.0
	PAGE 17

	DIFFICULT CASES, DIFFICULT DECISIONS:
	A PATIENT-CENTERED APPROACH TO PREDICTABLE OUTCOMES
	8:30 AM - 12:00 PM
	Dr. Adham Azim
	AGD Subject Code: 610
	Delivery Method: Lecture
	CE Credits: 3.0



	COURSE  DETAILS
	Friday, January 15th
	HOSPITALITEETH: A JOURNEY IN PATIENT EXPERIENCE
	12:30 PM - 4:00 PM
	Dr. Jenn Derse
	AGD Subject Code: 550
	Delivery Method: Lecture
	CE Credits: 3.0

	CEMENTATION ESSENTIALS: ACHIEVING CLINICAL SUCCESS WITH INDIRECT RESTORATIONS
	1:00 PM - 4:30 PM
	Dr. Marc Hayashi
	AGD Subject Code: 250
	Delivery Method: Lecture
	CE Credits: 3.0
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	COURSE  DETAILS
	Friday, January 15th
	FOUNDATION BEFORE FINISH: FROM ALIGNMENT TO ARTISTRY
	12:30 PM - 4:00 PM
	Dr. Tiffani Dunn
	AGD Subject Code: 780
	Delivery Method: Lecture
	CE Credits: 3.0

	MINIMALLY INVASIVE AND PREDICTABLE ENDODONTIC STRATEGIES
	1:00 PM - 4:30 PM
	Dr. Adham Azim
	AGD Subject Code: 070
	Delivery Method: Lecture
	CE Credits: 3.0
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	Comprehensive evaluations, timely follow-ups and effective communication reduce risks for your patients and practice. Through analysis of real-world cases, TDIC’s seminar helps the whole dental team establish consistent oral cancer screening protocols and support patient education. Discover strategies to address screening misconceptions, biases or gaps in understanding.

	Date: Time: Location: Cost:
	January 13, 2027
	9:00 a.m. – 11:00 a.m. (HST) Alohilani Hotel
	$50
	Learn from dentistry-focused risk management experts on how to:
	Perform effective oral cancer screenings by incorporating consistent protocols.
	Communicate effectively with patients about suspicious findings using empathetic, neutral language.
	Develop and implement referral processes that support patient tracking and follow-up.
	Earn 2.0 units ADA CERP C.E. and a 5% premium discount on your TDIC Professional Liability policy — just by completing the seminar!*
	Invite your team to learn with you!

	Register or learn more
	attdicinsurance.com/Seminars
	Or scanhere:
	Carol J. McCutcheon, DDS
	Dr. McCutcheon earnedher degree in 1983 from the University of Washington School o f Dentistry. She has served as
	the President of Santa Clara County Dental Society and represented them as a trustee at the California Dental Association. She also served as chair of the Leadership Development Committee at CDA. Dr. McCutcheon served for 6 years on the TDIC Board and was chair of the Claims and Risk Management Committee for 3 years. She has practiced general dentistry for over 43 years in Campbell, CA. - both as the owner and as an associate of the practice she built.

	Arthur Curley, Esq.
	Mr. Curley is a senior trial attorney in California. After graduating from the University of California, Berkeley with honors in 1970, he obtained his J.D. in 1974 from the UC College of Law, San Francisco. He is currently an
	Assistant Professor of Dental Jurisprudence at the Arthur A. Dugoni School of Dentistry in San Francisco and an Adjunct Faculty Professor at the University of California, San Francisco. As a trial attorney, he has been defending doctors for over 49 years and has presented risk management courses throughout the United States and Canada. He
	is an associate of the American Board of Trial Advocates. Mr. Curley has published several articles on risk management and authored chapters in numerous textbooks on oral surgery, endodontics and periodontics.
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	SPEAKERS’ BIOGRAPHIES
	ADHAM AZIM, BDS, DDS
	LAURA BOONE, MBA
	Laura Boone is a Managing Partner, Fortune Management, Executive Leadership Coach, and business consultant with more than 40 years of experience helping businesses grow through exceptional leadership. She holds a Master’s degree in Business and Leadership and has coached more than 1,000 practices in leadership, culture, communication, conflict resolution, accountability, KPIs, marketing systems, efficiency, and mergers and acquisitions. Laura has trained with Tony Robbins, Heoic Public Speaking, and earned her ASOne Coaching certification. A published author and sought-after national speaker, she is passionate about helping dental leaders build high-performing teams, thriving cultures and profitable, sustainable practices.

	DANI BOTBYL, RDH
	Dani Botbyl is an educator, author, and award-winning researcher who has been a trailblazer for the advancement of ultrasonic technology in dental hygiene practice and education in North America and abroad. The culmination of her knowledge and research has produced multiple publications in industry and peer-reviewed journals and textbooks. Dani has presented hundreds of courses to students, faculty and practicing clinicians nationally and internationally. Her passion for enhancing the expertise of dental hygienists creates learning experiences that are not to be missed!
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	SPEAKERS’ BIOGRAPHIES
	JEFF BRUCIA, DDS
	Dr. Brucia is a graduate of the University of the Pacific Dugoni School of Dentistry where he is currently an Assistant Professor of Dental Practice. He is practicing Esthetic and Restorative dentistry full time in San Francisco, California. Dr. Brucia is the chair of the FACE occlusion study club where he directs all clinical education. He is the 2011 recipient of the Gordon J. Christensen Recognition Lecturer Award and the 2021 recipient of the Goldstein Burning Bush Award for excellence in dental education. In 2010, Dr. Brucia was elected a Fellow in the American Academy of Esthetic Dentistry and served as the 2023 President. In 2025, he completed a 1-year clinical research training program from Stanford University Medical School. In 2025, The AAED created the Jeff J Brucia, DDS leadership award that may be presented to an individual that has displayed exceptional leadership skills and service to the Academy and named him the first recipient. He has also been selected by Dentistry Today as one of the top clinicians in dental continuing education for the last 25+ years.

	ART CURLEY, JD
	Mr. Curley is a senior trial attorney in the California healthcare defense firm of Bradley, Curley, Barrabee & Kowalski, PC. After graduating from the University of California, Berkeley with honors in 1970, he obtained his J.D. in 1974 from the UC Hastings College of the Law in San Francisco. He is currently an Assistant Professor of Dental Jurisprudence at the Arthur A. Dugoni School of Dentistry in San Francisco and an Adjunct Faculty Professor at the University of California, San Francisco. As a trial attorney, he has been defending doctors for over 46 years and has presented risk management courses throughout the United States and Canada. He is an associate of the American Board of Trial Advocates. Mr. Curley has published several articles on risk management and authored chapters in numerous text books on oral surgery, endodontics and periodontics.

	JENN DERSE, DDS
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	SPEAKERS’ BIOGRAPHIES
	TIFFANI DUNN, DMD
	MARC GEISSBERGER, DDS, MA
	MARC HAYASHI,
	DMD, MBA, FACD, FICD
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	SPEAKERS’ BIOGRAPHIES
	KATRINA KLEIN, RDH
	Katrina Klein is a practicing Registered Dental Hygienist since 2007. She is an international speaker, author, competitive bodybuilder, certified personal trainer, certified ergonomics assessment specialist and biomechanics nerd. She is the founder of ErgoFitLife, where ergonomics and fitness are a lifestyle. She takes pride in teaching dental professionals how to prevent, reduce and/or eliminate pain.
	SAMSON LIU, MAGD, MBA, MSF
	Dr. Samson Liu is the founder of SOHDental, a national Group Practice organization that is Purpose Driven, People First focused and Legacy minded. His lifelong passion is to build long term collaborative relationship with Doctors and unlock practice potential. He is a frequent speaker with excellent industry reputation and relationship with Key Opinion Leaders. Prior to starting SOHDental, Dr. Liu was a veteran Senior Executive at Heartland Dental for over 18 years. He has dual Master’s in Business Administration and Corporate Finance in addition to Mastership in Academy of General Dentistry. Since his graduation from Northwestern University Dental School in 1999, he has continued to practice dentistry till present day.
	KEVIN SUZUKI, DMD, MS
	Dr. Kevin R. Suzuki earned his D.M.D. from Nova Southeastern and completed Periodontics and Oral Implantology residency at Temple University.  Dr. Suzuki holds faculty positions at Temple and University of Washington.  Dr. Suzuki is a Diplomate of the American Board of Periodontology and International Congress of Oral Implantologists.  He is Past President of the Washington State Society of Periodontists, a member of OKU, American and International College of Dentists, and an Eagle Scout.



	SPEAKERS’ BIOGRAPHIES
	ALAN YAMAMOTO
	Alan Yamamoto has been with the Hawaii Occupational Safety and Health Division, or HIOSH, for more than twenty-six years. He spent his first eleven-and-a-half years with the Enforcement Branch of the Division, specializing in Occupational Health. Fifteen years ago, Alan moved to the Consultation & Training Branch of the Division, where he could better utilize his knowledge and assist employers in creating a safe and healthful workplace. And for the past ten years, Alan has been leading HIOSH’s Consultation & Training Branch.



	We can’t wait
	to see you there!
	SCAN TO REGISTER
	2027 HAWAII DENTAL ASSOCIATION CONVENTION


	Welcome Reception
	& HDA MEMBER AWARDS CEREMONY
	Wednesday, January 13, 2027
	4:15 PM-6:15 PM
	Alohilani Resort · Floor 6

	REGISTRATION REQUIRED BY 12/15/26


	VIDEO AND PHOTOGRAPHY
	DISCLAIMER
	When you attend the Hawaii Dental Association Convention (HDAC) program, you enter an area where photography, audio, and video recording may occur.
	By entering the event premises, you consent to interview(s), photography, audio recording, video recording and its/their release, publication, exhibition, or reproduction to be used for news, webcasts, promotional purposes, telecasts, advertising, inclusion on websites, or any other purpose by HDAC and its affiliates and representatives. You release HDAC, its officers and employees, and each and all persons involved from any liability connected with the taking, recording, digitizing, or publication of interviews, photographs, computer images, video and/or sound recordings.
	By entering the event premises, you waive all rights you may have to any claims for payment or royalties in connection with any exhibition, streaming, webcasting, televising, or other publication of these materials, regardless of the purpose or sponsoring of such exhibiting, broadcasting, webcasting, or other publication, irrespective of whether a fee for admission or sponsorship is charged. You also waive any right to inspect or approve any photo, video, or audio recording taken by HDAC or the person or entity designated to do so by HDAC.
	You have been fully informed of your consent, waiver of liability, and release before entering the event.

	HAWAII DENTAL ASSOCIATION
	GUIDELINES FOR PROFESSIONALISM, SAFETY AND RESPECT
	Purpose
	The Hawaii Dental Association Convention (HDAC) is dedicated to providing a welcoming, safe, and professional environment for all attendees, speakers, exhibitors, and staff. This Code of Conduct outlines the expectations for behavior to ensure a positive experience for everyone.

	Expected Behavior
	Professionalism: Treat all individuals with respect and courtesy. Foster a collaborative and supportive atmosphere. Adhere to professional business attire.
	Inclusivity: Embrace diversity and avoid discriminatory language, actions, or attitudes.
	Safety: Follow all venue safety protocols and instructions from event staff.
	Engagement: Participate constructively in sessions, workshops, and networking activities. Be open to learning and sharing ideas.
	Privacy: Respect the privacy of other attendees. Do not share personal information without consent.

	Unacceptable Behavior
	Harassment: Any form of harassment, intimidation, or discrimination is strictly prohibited.
	Disruption: Interrupting speakers, sessions, or other attendees’ participation is not permitted.
	Unauthorized Recording: Do not record, photograph, or live-stream presentations or attendees without explicit permission from the HDA.
	Substance Abuse: The use of illegal substances or excessive consumption of alcohol during convention events is forbidden.
	Damage to Property: Treat the venue and provided materials with care. Vandalism or theft will result in removal from the event.
	No Solicitation: Adhere to the No Solicitation Policy while at HDA events unless previous arrangements have been made with HDA.

	Reporting Concerns
	If you witness or experience any concerning behavior, please report it immediately to HDA. All reports will be handled confidentially and investigated promptly.

	Consequences of Violation
	The HDA may take any action deemed necessary, including warning the offender, expulsion from the event without refund, and contacting local authorities if appropriate. Serious violations may result in being barred from future Hawaii Dental Association Convention events.

	Agreement
	By attending the Hawaii Dental Association Convention, you agree to abide by this Code of Conduct. Mahalo for helping us create a respectful and productive environment for all.


	DON’T WAIT!

	Register Today!

